MICROSOFT’S MISSTEPS IN CHINA REVEALED IN FORBES GLOBAL

For the first time, Microsoft admits it has lost money in China for the past 10 years.  Company acknowledges profits could be 10 to 20 years off

New York, NY (February 7, 2003)—Microsoft’s venture into the Chinese market has hit some monumental barriers.  In MICROSOFT’S LONG MARCH (p. 22) Forbes Global reveals that the software giant has lost money in China for the past 10 years, and does not expect to turn a profit anytime soon.  In fact, piracy problems are so rampant that, as Forbes Global states, “Bill Gates might be retired before his company sees anything but red ink in Red China.”

Even though 60% of Chinese computers run on Microsoft operating systems, few consumers or businesses pay for the real thing.  More than 90% of the application software used in China comes from illegal, pirated copies.  China adopted its first copyright law only 13 years ago, and it is rarely enforced.  When the Chinese government is pressured, it simply throws more of its weight behind Linux, the free operating system that poses a worldwide threat to Windows.  

Microsoft’s Craig Mundie admits, “There was a degree of naiveté in how we entered the country.”  Indeed, Microsoft’s swaggering tactics in China only harmed its reputation and made it seem like a foreign bully.  Now, however the company has changed its tune, pledging $750 million to help China develop its fledgling software industry.  For more on the story visit:  www.forbes.com
OTHER STORIES INCLUDE:

· POWER STRUGGLE (p. 18)  The breakup of Russia’s electricity monopoly threatened to turn into another asset grab by the oligarchs.  But Western minority shareholders fought back.

· THE CRANE KEEPS ALOFT (p. 37)  Lufthansa’s bosses are experts at staying nimble and navigating around German rigidities.  The company’s savvy cost-cutting has made it an industry highflier.  

· RE-EMERGING (p. 50)  Central Europe continues its steady march to prosperity.  It’s still not too late to get on board.  The region, stretching from the Czech Republic to Russia, remains a compelling investment alternative to Western Europe and riskier emerging markets such as Latin America.
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