FORBES GLOBAL FEATURES THE BILLIONAIRE WHO CRACKED THE DE BEERS DIAMOND CARTEL
New York, New York (September 5, 2003)—Russian billionaire Lev Leviev has challenged the most successful cartel in the world—and he is succeeding.  In THE BILLIONAIRE WHO CRACKED DE BEERS (p. 109), Forbes Global describes how Leviev has taken significant business away from De Beers in Russia and Angola—two of the world’s largest producers of rough diamonds in terms of value.  His defiance has inspired others, like Rio Tinto, owner of Australia’s Argyle mine, which bypassed De Beers for the first time in 1996 to sell its 43 million carats directly to polishers in Antwerp.  

Once a De Beers sightholder—one of the few exclusive direct buyers of De Beers rough diamonds, Leviev is now the scourge of the giant diamond cartel also known as the “Syndicate.”  As a sightholder, Leviev bristled under De Beers’ high-handed treatment of buyers, who were given boxes of rough diamonds at take-it-or-leave-it prices and risked being permanently cut off if they balked.  Today, Leviev poses a direct threat to the business of the Syndicate.  As Forbes Global states, “The reason Leviev is such a threat is that he has profoundly shaken the tradition-bound diamond business.  Until recently De Beers had a virtual chokehold on the world supplies…Leviev pulled an end-run around the cartel, dealing directly with diamond-producing governments and shattering De Beers’ all-important relationship with sightholders.”  For the full story visit: 



 www.forbes.com
Other stories include:

THE HOUSE OF PRADA (p. 31)—Ambitions to create a luxury fashion giant take a backseat to dressing up the books.  Prada CEO Patrizio Bertelli has been one of the great managerial shoppers.  In a two-year spree through July 2001, Bertelli bought seven businesses and went into three joint ventures.  But, overspending can lead to a cash crunch.  In November 2001, Prada group debt reached at least the level of full-year 2001 revenue, 1.7 billion euros.
THE GLOBAL HOME AWAY FROM HOME (p. 36)—Singapore’s Ascott has an edge in “serviced apartments” outside the U.S.  A new CEO looks for the key to more profitable growth.
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